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Description of the Excel programming assignment
Your task is to create in Excel :

· the above graph

· the cells and formulas necessary to feed in the data required in the graph. Information for the cells and formulas you will find under “Definitions”.

Definitions:

(A) Use value = will be inserted in a data feed cell by the user beforehand. Your task is to link that value to the graph.
(B) Supplier cost = will be inserted in a data feed cell by the user beforehand. Your task is to link that value to the graph.
(C ) Relationship value-generation = this is determined automatically using a function that subtracts Supplier cost (B) from Use value(A). Your task is to create that function.
(D) Price = This is determined by the user as a percentage of Relationship value-generation (C ). The value for Price (D) can range between anything from 1% to 100%. The user needs to have a cell where he or she can insert the desired percentage. Another option is that the user can use the mouse to move a small pointer on a scale from 0% to 100% to indicate the desired percentage. By inserting a price percentage, the Excel then automatically determines the following two factors: Customer value-creation (E) and Supplier value-capture (F). Your task is to create the cell or the pointer and the scale to help the user indicate a desired percentage.
(E) Customer value-creation = this is determined by subtracting Price (D) from Relationship value-generation (C ). The value for Customer Value-creation (E) thus becomes (C-p). Your task is to create this function.
(F) Supplier Value Capture = this is determined by taking what is left when Price (D) is subtracted from Relationship Value Generation (C ). Supplier Value Capture (F) thus becomes 1-(C-p). Your task is to create this function.
Sample values in the graph:

(A) Use value = 1 115 700
(B) Supplier cost = 278 925

(C ) Relationship value-generation = 836 775

(D) Price = 613 635

(E) Customer value-creation = 502 065

(F) Supplier Value Capture = 334 710

